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 Sales, operating profit, operating profit margin, and ROE all achieved the 
numerical targets set when the ｍedium-term plan was formulated three 
years ago.

 Quarterly profit attributable to owners of the parent was down roughly 4 
billion yen year-on-year because while extraordinary gains were recorded on 
the sale of cross-shareholdings both last year and this year, the amount 
recorded this year was lower than last year.
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 Sales, operating profit, and operating profit margin all achieved the 
performance forecast.

 On the other hand, profit attributable to owners of the parent fell 2 billion 
yen short of the performance forecast for the year due to the impairment of 
goodwill in North America.
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 In Australia, sales increased due to the acquisition of SMS, while unprofitable 
projects were also curtailed and selective acceptance of more highly-
profitable orders continued. As a result, operating profit doubled, operating 
profit margin (before amortization of goodwill) improved by 3 points from 
5% to 8%, and profitability improved dramatically. 

 Results were achieved as planned in the three years comprising the first half 
of long-term management vision “Vision 2022.”
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 In consulting, performance remained strong.
*Around 6 billion yen in Australia (around 3 billion yen last year)

 In financial IT solutions, revenues decreased in securities due to lower sales 
to Nomura Holdings and the sale of subsidiary DSB, but the segment 
maintained the same level of sales overall due to increases in insurance, 
other finance, and banking. 

 Industrial IT solutions also maintained strong performance.
*Around 30 billion yen in Australia (around 24 billion yen last year)
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 For Nomura Holdings, NRI shared online services were implemented to 
reduce IT costs, and as a result sales may have trended downward but we 
see FY March 2019 as the low point.

 Overseas sales of 55 billion yen were planned for the year, but orders were 
accepted selectively in Australia in order to improve profitability, and as a 
result sales underperformed plan.
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 In consulting, operating profit margin was around the 20% level not 
counting amortization of goodwill, and it is maintaining that high level.

 In financial IT solutions, revenues increased while profit decreased. Financial 
institutions faced a harsh business climate, and it was determined that sales 
in planning projects could not meet what was expected at the time business 
plans were created, and profit decreased due to the devaluation of software 
assets.

 In industrial IT solutions, operating profit margin exceeded the 12% level 
not counting amortization of goodwill.
When the medium-term plan was created, there were concerns about lower 
profitability due to more DX projects, but over the past three years we have 
accumulated expertise, improved productivity, and established a structure of 
profitability.
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 In consulting services, external sales increased significantly.
Roughly half came from growth of the consulting segment, while the other 
half was from increases in upstream projects in systems development 
arising outside the consulting segment.
Since upstream projects in systems development lead to development 
projects in the future, we consider this to be an advance indicator pointing 
to future sales increases.

*Around 14 billion yen in Australia (around 12 billion yen last year)

 In system management and operation services, sales increased even with 
the impact of the sale of subsidiary DSB.

*Around 20 billion yen in Australia (around 14 billion yen last year)
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 Labor and outsourcing cost are increasing due to brisk business in systems 
development projects, while cost efficiency for selling, general and 
administrative expenses is improving and operating profit margin is rising.
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 Nine billion yen in gain from the sale of investment securities was recorded 
from the sale of cross-shareholdings.

 There were expenses for office reorganization last year, but not this year.

 Impairment loss was due to impairment of the entire amount of goodwill 
recorded for the M&A of Brierley+Partners.
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●Domestic
 Performance was solid last year, and this year there are even more orders 

piling up.

 The decrease in consulting is due to large numbers of projects from last 
year that are extending into this year. Orders have been brisk since April 
started, so we believe the business climate will remain favorable.

 Financial IT solutions has more orders than the previous year across all 
industries, including securities. We expect growth in securities, where there 
is an increasing number of projects that will produce revenue in the 
following year and onward.

 Performance remains strong this year in industrial IT solutions, which is 
significantly exceeding its high level of performance from the previous year, 
and we believe it can produce double-digit growth.

●Overseas
 Nearly half of the main cause for decrease in Australia was the effect of the 

Australian dollar depreciating against the Japanese yen, while the other half 
resulted from selective acceptance of orders.
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 The sales forecast for year one of the new medium-term plan is 530 billion 
yen, which represents a 5.7% revenue increase. The forecast for operating 
profit over the same year is 76 billion yen, which would be a profit increase of 
6.4%.
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 Higher revenues are forecasted across all segments and industries.

 Revenues are particularly expected to increase sharply in securities.

 Revenues in insurance grew significantly over the previous year, so the 
forecast for this year is a bit more conservative.
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 We will execute a 3-for-1 share split with effective date of July 1, 2019. The 
purpose of the split is to boost the liquidity of company shares and broaden 
the investor base.

 The current share price for NRI stock is over 5,000 yen, and the amount 
required to purchase a unit of 100 shares is around 500,000 yen. We believe 
that lowering this amount required for investment to the 100,000 yen range 
will make it easier for individuals and other investors to acquire and hold 
shares of our stock, while also boosting liquidity and helping to broaden the 
investor base. This is also in response to efforts by the Tokyo Stock Exchange 
to encourage companies with investment units exceeding 500,000 yen to 
lower these amounts.
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